Case Study: Space Floor Planning

About the Client

Hallmark Cards, the $4.3 Billion personal expression industry leader identified CS Solutions
(CSSI) as its Data Warehousing partner in the beginning of the year 2001. Since then, CSSI
has created value in various ETI — DW projects. Hallmark has more than 40 different Data
Warehouses and various other Enterprise DW initiatives for integrating all their silos under a
single umbrella. During this relationship, Hallmark benefited the most by using the end-to-
end capabilities of CSSI. CSSI was involved in many DW initiatives of Hallmark and
delivered all of them successfully

U.S Greeting Card Market Share is greater than 50%

Consolidated net Revenues: 4.2 Billion $

Total Product Offering: 48000 (19000 designs added every year)

Total Retail Outlets: 43000 in US (4000 certified Gold Crown Stores, 1600 specialty and
30,000 mass retailers

e International Presence: 100 Countries; 30 languages

Client Situation

Hallmark’s Business Need:
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expert programming level in Cobol and SQL
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Key Challenge:
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